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T8 WioAst, e, o1 3{iX 31 faeta wamuE) & uifH & "ebd &, T8 UE § g
3R T TRBTI GIRT TeATS ST Vel I3y gfEar whm|

Apgel Inpvestors

& UoTot eI =afvs a1 Tg & Wea € St STads wersry & fader s wehd 1
T e e It SaEl €l € i enuet fad S, antgel site werer
H Hgg Y WA ¢, To¢ T U WY &I Pitch Deck 9% BT Weha gaeh

Contact Detail 3! Internet W AT LinkedIn TR AT | et |epdl €1

NBFC
s B8 I S faxiig Sufaar wréerm S faxdia Jemaar uge wedl 8, 3 Hufaar s
i 07, rdrer ar e foeita wree O 5 § U g o et £
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_- { Define Your Technolegy Infra Requirement§ he |

TETC AL [@C B Rl SALATAI RS IEE,
QIR T2 S0 S0 & TR R sl RiSiel S W h
DN STRT SUALAEATI B TR T S e

\,._"'. “"! _'a- ' = &%0

TIEIANY & {oIQ T TSI 31 el A1 qeheiteh! 2iaT AT | g U IRfEid 3R 3tk TR Aeadh HY Siesvd &

T foRaR $2eae BRI 3t TeT Y IRl TR e Tk | Be1 Y e +ff g o Heayet §, gafa ei

Firewall =1fgT €171 €4 TF Updated Data Management System T1fgT St g& Data <l 3Ty iR Useer  )

| R A g Y| T ST BT TamToT e ¥ Tore e sffe Tt wftaser fawTer st wiemT Tools TR U |

- - &I T1fET | e oid F, TR TG b geh Hraferd gt g =1eq sit gHR Hrdwa! sk wied & feg Ffaurses. |

- TTEIC UGT edl & | §7 TS Bl T | 3 &2 g4 319l Technology Infra STeed GieTiua et givt

ey ™.
e

o

'P
A ——

EEEN———— iE fjx.
CRM and Scoftwares

CRM & ITEs! 9T Contact information, History, Tickets, Orders 3fiT
& o7 ol 1 Uue Fe § 7eg Hl & | TH ol Uy, Jewnge e, "ihfe
| Zod, 3 Braier veue Aigd oy wf & f6Q Sughit Softwares Hr aegdmdr
Bl ¢ & AR fSeae ufthanelt & e 3w suge
TR H GG Fed ¢

APIs & Tools

L & ST arerT Aarait 3fY TeT Hidl B Integrate B § 7gg Fed €1 A API 3f

% Tools g fafie aereiich Qarait & AT Compatibility 3T #va &, 9 fb Payment
Gateways, Tierd HfEAT Integration, 3T F1S8 HaTS | g AP 31 SUHIT HY
TETIT | &H 3 I 3{1Y AeATsit Bl A9, AT 3ii¥ User-Friendly 9&T e
T, T €Y I AT A TeAT Wbl & 3R fepTe &Y Ufehan b it UG o |ehd ¢l

Hardware & Server
& T T 3R BTenT WAk ST hl STt Sl & Sit g 327 3fR
| QftcaberE Bt Herferd 3t HTEaT §1 THE IST &aT aTe W, aeads R, 3,
| B I 3 BEATR AHA Bl

Data Privacy
g T R S farsit qaieht gia it aMmaeads giaT & Sit 32T ¥Ret, IudvTaat

farstiar, aite Areer wRan giafsd wwar s | oo wEwdie, TAaaRd, TeT vl
3R SUATEHAT UEaTE YU onfRe 8 Wehdr £




Mytbs and truth

Myth: RT3 1 WobeT aTa 8 fors agd wR 9 1.
Truth: FEi WTE3TT BT Th T4 b [oIC 3MTUD U Sl ¢ IU WTET BT T YT BRa g, 3R IR U
W'ﬂ%%r% fe |SRO T HI=AT dl a8 H3Tel b BT AE! Tgie.

: Myth' X2TC3TY Bl BT &b Tl Tt Market Trend BT Follow T 3TTa93% &.

-Fruth ‘Innovation Tgayut &, aifceat T Trend B Follow T WY SITa9d &l &1 3BT
IC3T b o181, IgAT 3R IUTG a1 WaT I Market Demand & 3TER UR &l Innovation & Market
Trend &I Follow &< 918G,

Myth: 37T BT TEA T & Te1Q Uge! T ST A1 3R AT UTH SI1S SeTell &1,
Truth: RE3IT ABA 219 & 6T 92 i 37 A1 2T 3aTE el €. 3T Hhol ol Webd ¢ PR 3P UTH

[ NI, 3T ITG T HATG & 311 AT bl ATIIHAT3IT Bl dedwel I GRT HRd 6.

Myth: TF 38T |dea & T% WIE3TT BT AHBe JTdT 6.
h: &, Startup %Y T, Tl Hieadd, Innovation, fERAT, Creativity 3R AT A F
Wie R ok F=ar 8.

" Myth: TR 3R T IATEt TR Tt Thet wreery foandt & &.

Truth: TEER 3R TN IATE B RIEAT BT ABeTdl BT ATUR T €. IATG P HT-TT TR HIHIET, AT
I I, ATgeh T, faxiig Ueee, Competitive Positioning 3R Execution Process *ft Hgyui ¢.

Myth: I T RIETT A% EIdT ¢, Al T Hacet Trd R R Far &,

Truth: W3 A6 & (T Bad qPT 6l 8ldT; Heeld, Hal (901, I[P JISTdT, HIde bl AT,
TTETH o SIET AT 2T 3R e R+t saedes €. TTUs! TUa Weay & UTe W 2o Hel Head el
BT 3PTR 319 %ol gieT ITgd &.

Myth: Failures are Permanent Losses.

Truth: R I NUH! ATEE TE 311 IgaR 8 BT Wehd 6. TNT & Startup Tl & (A8 SRIBd]
 I[OTRAT &, 3R T 3TU=I HHeTdT T S5aTgd] e of STl bl Tl F=ITelT .

Myth: Startup &I TG S & feQ B UST BT STdTe Bl dTieq.

Truth: REST BT Execute TR &b GIRTeT It Uit o7 IR AT W9 92l & Hit & Trial B it =
TSl &, ST 3T BB 4T B 3¢ &, ATUH! A TadT BT FTHAT BeeAT US HebelT &, Whel Entrepreneur 8
% A HaTe! &1 e e E.

Myth: RIENT BT B Tl & ToTQ Tgd A BT Bl eIl Bidl 6.
Truth: RIENT TG 4 F 1T 3128 3i @afed Employees T 3TaedesdT gidl €, 7 o Sgd & bl .
IR ATTHR AT TATE o 311 I &THAT Tt wART Bl 3TU WRATeT | THA e,

N - T T
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